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Most buyer guides start with "how to find a property." This one doesn't — because the property is the

fourth step, not the first. Before you look at a single listing, get clear on the three things that actually

determine whether a purchase works out: your goal, your finance position, and the criteria that goal

implies.

Step 1 — Start with your goal, not a suburb
"Buying a house" isn't a goal — it's a transaction. The real question is what you want the purchase to do

for you: a long-term family home, a stepping-stone property you'll upgrade from in five years, a first home

to get a foot in the market, or a property that needs to work financially as well as emotionally. Your answer

changes almost everything downstream — the suburbs worth considering, how much risk makes sense,

and what you're willing to compromise on.

Step 2 — Get finance pre-approval before you fall in love with anything
Pre-approval tells you your real budget (which is rarely the same as what a bank will eventually settle on

once a specific property is assessed) and signals to agents and vendors that you're a serious buyer. Doing

this after you've found "the one" is how good buyers lose good properties.

Step 3 — Research the suburb, not just the listing
A property is only as good as what's around it. Before you get attached to a place, check:

Recent comparable sales in the immediate area (not just the agent's price guide)

Days-on-market trend — properties sitting longer than the local average is a signal

Planned infrastructure or zoning changes that could affect value (new transport, rezoning,
developments)

Vacancy rate and rental demand, even if you're buying to live in — it affects resale

School catchments, transport links, and amenity, weighted by how long you'll actually stay

Flood, bushfire, and other overlay risks via the relevant council or planning portal

Step 4 — Inspect with a checklist, not just a feeling
Open homes are designed to create an emotional response. Bring a checklist to counter it:

Structural signs: cracking, sloping floors, recent patch-painting that might be hiding damage

Roof, gutters, and visible signs of water damage or past leaks

Age and condition of major systems — hot water, electrical switchboard, plumbing

Natural light and orientation at different times of day, if you can manage more than one inspection

Street noise and traffic at a time the agent isn't controlling (early morning, peak hour)
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Note: A building and pest inspection before you commit is one of the cheapest forms of insurance in the entire process
— don't skip it to save a few hundred dollars on a six-figure decision.

Step 5 — Negotiate with information, not emotion
The agent at the open home works for the seller — their job is to get the best price for the vendor, not the

best deal for you. Go into a negotiation knowing the comparable sales, the property's time on market, and

your walk-away price before you make an offer, not while you're making one.

Step 6 — Contracts, cooling-off, and settlement
Have a solicitor or conveyancer review the contract before you sign — not after. Understand your state's

cooling-off period (if any applies to your purchase), what conditions your offer should be subject to

(finance, building and pest), and what happens between exchange and settlement so nothing catches you

by surprise.

Common mistakes worth avoiding
● Shopping before finance is sorted, then falling for something outside the real budget
● Skipping the suburb research because a specific property "feels right"
● Making decisions under auction-day time pressure without a pre-set maximum
● Treating the agent's advice as neutral when they're acting for the seller

This guide is general information only and doesn't take into account your personal circumstances. It isn't financial, legal, or
tax advice — speak to the relevant professional before making a property decision. RealVestor is a property consultancy
that starts with your strategy before recommending a path forward — if you'd like a second set of eyes on your specific
situation, book a strategy session at realvestor.com.au.


